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Q:

When should I have an
open dialogue with my

family about money?

BY KEVIN R. LUCHETTA

Kevin R. Luchetta, CFP®, AEP®,
Partner, Wealth Management Advisor

PIONEER FINANCIAL AT
NORTHWESTERN MUTUAL-
PARK AVENUE

> Personal finance is often a challeng-
ing topic to discuss with loved ones,
especially parents or children. What
we choose to do with our money,
how we spend it and how we save,
can be a very powerful statement of
our beliefs and values. These choices
can be private and personal, and
therefore hard to share openly.

And while we understand how chal-
lenging these conversations may be,
we urge our clients to have them as
early as possible. Having difficult con-
versations now can help a family be
more prepared for the unexpected.

Talking to your parents: Most
working adults intuitively understand
that their young children play a pre-
dominant role in their financial pic-
ture and therefore plan accordingly.
What many adults fail to realize, how-
ever, is the magnitude of the impact

that their own parents can have on
their overall finances.

For example, many adult children, at
some point, will need to provide for aging
parents by way of financial assistance,
physical support or, in many cases, both.
The need to provide around-the-clock
long-term care services for parents can
last many years and totally derail a fami-
ly’s financial plan, if those grown children
did not take their parents into consider-
ation early on.

Alternately, discussing topics like long-
term care can empower families to con-
front these situations with more strength
and clarity. Depending on the family dy-
namic, grown children can share in the
costs of long-term care insurance for
their parents, a move that could ulti-
mately protect their own finances down
the road. Parents, meanwhile, can also
share their vision of how they’d like to
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be cared for. Many, in fact, would like to

remain at home for as long as possible.
Others may have conditions that necessi-
tate a more attentive service staff.

Talking to your children: While the
concept of “legacy” is unique to each indi-
vidual, many parents would like to leave
something behind for their children after
they are gone. Talking to children about
what you plan to leave to them can be an
extremely difficult topic, for many reasons.

However, we urge our clients to have
an open dialogue with their heirs. This
can make a meaningful difference. When
planning for retirement, for example, adult
children who know that there is some
money set aside for them may feel more
empowered to pursue a career they are
passionate about, versus staying in a
higher-paying but ultimately unsatisfying
job. Or our clients may elect to send their
young children to a school they feel will
help them flourish, even at a higher cost.

While the exact amount you want to
leave your adult children may not be set
in stone, for many, the knowledge that
you will have a cushion for yourself, yet
also intend to leave something behind,
provides them assurance as they plan
for their own lives.

Asking a financial advisor for help:
Many families find it extremely helpful to
have a good financial advisor guide them
through these difficult conversations.
When a family is open to it, an advisor
can be an invaluable resource toward a
meaningful and productive conversation
about money.

As a first step, we often recommend
that our clients introduce their parents or
grown children to their own financial advi-
sor for a separate one-on-one conversa-
tion, before integrating other members
of the family.

Often, parents and children would like to
have distinct financial plans that ultimately
complement each other, rather than hav-
ing only one plan for the whole family. @
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“Adult children who know
that there is some money set
aside for them may feel more
empowered to pursue a career
they are passionate about.”

term care benefits) and a registered representative
of Northwestern Mutual Investment Services, LLC
(NMIS) (securities), an NM subsidiary, broker-dealer,
investment advisor, member FINRA, SIPC. Pioneer
Financial is a marketing name used by a group of
Northwestern Mutual representatives (not all of

whom are affiliated with WMC) that includes Kevin R.
Luchetta (referred to as the “firm”), and is not a legal
entity, partnership, investment advisor, broker-dealer
or affiliate of NM. The views expressed herein are
those of the author and may not necessarily reflect
the views of Northwestern Mutual.

ABOUT KEVIN R. LUCHETTA

Pioneer Financial

at Northwestern
Mutual provides
financial services to
high net worth and
emerging high net
worth individuals,
families and business
enterprises. Pioneer
Financial’s team of

17 associates and staff
serve clients nationwide
from their Park Avenue
office in New York
City. Kevin R. Luchetta,
Stephen A. Schwartz

and James L. DiNardo are wealth-management advisors and Certified
Financial Planner™ practitioners. The practice is focused on assisting
clients through comprehensive financial planning that includes
asset management, retirement funding, risk management and estate

preservation and distribution.

EXPERTISE

Financial
Services Experience

YEARS

Professional
Services Provided

Financial planning,
investment advisory,
risk management and

money management

services

Assets Under
Management

$1B+

[ pioneerfinancial |

Q 245 Park Ave, Suite 1800, New York, NY 10167

2% kevinluchetta@nm.com |

¢, 646-459-6366

WORTH.COM MAY-JUNE 2018 | 107



Kevin R. Luchetta, CFP®, AEP®
Partner, Wealth Management Advisor

Pioneer Financial at Northwestern Mutual - Park Avenue
245 Park Avenue, Suite 1800
New York, NY 10167
Tel. 646.459.6366

kevin.luchetta@nm.com
www.pioneer.financial

REPRINTED FROM

Worth

WORK | FINANCE | LIFE

Pioneer Financial at Northwestern Mutual - Park Avenue is featured in Worth® 2018 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing
in this section have completed questionnaires, have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section.
The information contained herein is for informational purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently reviewed,
the accuracy or completeness of this information is not guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be responsible for
the performance, acts or omissions of any such advisor. It should not be assumed that the past performance of any advisors featured in this special section will equal or be an indicator of future
performance. Worthe, a publication of the Worth Group LLC, is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or particular
investments. Those seeking specific investment advice should consider a qualified and licensed investment professional. Worthe® is a registered trademark of the Worth Group LLC.




