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Gavin Newsom: An interview 
with the man who hopes  
to lead California—and offer  
a new vision of America.

They were once the darlings  
of Wall Street. But after  
years of underperformance, 
what’s next for hedge funds?

From watches to barware 
to travel accessories, classic 
style reigns in Worth’s  
annual holiday Gift Guide.
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For many of us, December 31 is the 
day we resolve to do all the things 
we resolved to do exactly one year 
ago and never actually did. Since we 
are financial advisors, we won’t even 
touch the “lose weight and exercise” 
thing, but what we can help you do is 
effectively take advantage of the vari-
ous end-of-year tax strategies.

To that end, we offer our Nine End-
of-Year Tax Resolutions that we sug-
gest you make—and keep—not after 
December 31, but starting now: 

1. Resolve to catalog and take stock 
of all of your retirement accounts.

If you’re a full-time W-2 employee, 
as early as possible in Q4, confirm that 
you’ve contributed the maximum al-
lowable amounts to your employ-
er-sponsored qualified retirement 
plans. If not, have HR/payroll acceler-
ate your contributions to get you to 

the maximum by December 31. 
Also, if your spouse or partner earns 

self-employment income, consider using 
a qualified pension plan, which can create 
an income tax deduction.

2. Resolve to review your tax liability.
As early as possible in Q4, review year-

to-date income, withholding and estimated 
tax payments to calculate whether you’ve 
underpaid based on last year’s taxes. If 
so, either adjust your withholding, or make 
an estimated payment in Q4.

3. Resolve to make required IRA distri-
butions—whether as the owner or an heir.

At age 59½, you can begin withdraw-
ing money from your IRA accounts. At 
age 70½, you must begin taking what 
the IRS calls required minimum distri-
butions. IRA owners and inheritors 
face severe penalties for not taking 
the minimum distribution—a potential 
50 percent penalty tax. So, ensure that 

Q: 

What key tax-planning 
strategies should I focus  
on at the end of the year?
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mandatory distributions are satisfied 
before year’s end. Also consider a QCD 
(qualified charitable distribution), from 
your IRA, which allows the transfer of 
up to $100,000 annually from your IRA 
directly to a qualified charity. 

4. Resolve to consider switching your 
IRA(s) to Roth IRA(s).

You do pay taxes when you convert a 
traditional IRA to a Roth IRA, but . . . with a 
Roth, you avoid taking required minimum 
distributions, and you receive tax-free in-
come in retirement. But before converting 
to a Roth, carefully consider your entire 
tax and financial picture.

5. Resolve to fully fund 529  
education accounts.

Not making the maximum contribution 
to your 529 means you may miss not only 
your goal, but also tax benefits provided 
by your state.

6. Resolve to proactively manage 
your portfolio.

If you have earnings on some of your 
portfolio’s accounts and losses on others, 
consider tax-loss harvesting. This strategy 
may yield income tax savings and reduce 
your capital gains tax liability.

7. Resolve to review the impact of 
the Tax Cuts and Jobs Act of 2017.

The standard tax deduction has dou-
bled from $12,000 to $24,000. If you nor-
mally itemize deductions, see if a doubled 
standard deduction exceeds your item-
ized ones. If so, the new standard deduc-
tion probably makes more sense.

8. Resolve to review your philan-
thropic contributions.

If you feel the philanthropic urge but 
have no specific charity in mind, consider 
establishing and contributing to a donor 
advised fund (DAF) by December 31. You 
contribute whatever suits you, then later 
assign amounts to specific charities. Your 
contribution will be eligible now for a tax 
deduction. Most funds allow cash bequests 
and/or donations of appreciated property.

9. Resolve to put money into a health 
savings account.

The maximum allowable annual contri-
bution is $6,900 for a married couple filing 
jointly. Contributing annually during your 
healthiest years can help pay for near-term 
and future medical expenses, and you’ll 

receive a tax-deduction. Also, if your health 
savings account (HSA) offers an invest-
ment option, contributions invested an-
nually have the potential for growth.

Again, while we can only wish you best 
of luck on keeping any life-improving New 
Year’s resolutions, we can assure you that 
with the assistance of the right advisor, 
the resolutions listed here are ones that 
you should—and can—keep. l

Stephen Schwartz offers advisory services as a 
representative of Northwestern Mutual Wealth 
Management Company (WMC), a limited purpose 
federal savings bank, and a subsidiary of The North-

western Mutual Life Insurance Company, Milwaukee, 
Wis. (NM). Northwestern Mutual is the marketing 
name for NM and its subsidiaries. Stephen Schwartz 
is an insurance agent of NM (life and disability 
insurance, annuities and life insurance with long-
term care benefits) and a registered representative 
of Northwestern Mutual Investment Services, LLC 
(NMIS) (securities), an NM subsidiary, broker-dealer, 
investment advisor, member FINRA, SIPC. Pioneer 
Financial is a marketing name used by a group of 
Northwestern Mutual representatives (not all of 
whom are affiliated with WMC), including James L. 
DiNardo (referred to as the “firm”), and is not a legal 
entity, partnership, investment advisor, broker-dealer 
or affiliate of NM. The views expressed herein are 
those of the author and may not necessarily reflect 
the views of Northwestern Mutual.

Pioneer Financial 
at Northwestern 
Mutual provides 
financial services to 
high net worth and 
emerging high net 
worth individuals, 
families and business 
enterprises. Pioneer 
Financial’s team of  
17 associates and 
staff serves clients 
nationwide from their 
Park Avenue office in 
New York City. Kevin 
R. Luchetta, Stephen 

A. Schwartz and James L. DiNardo are wealth-management advisors 
and Certified Financial PlannerTM practitioners. The practice is focused 
on assisting clients through comprehensive financial planning that 
includes asset management, retirement funding, risk management and 
estate preservation and distribution.

A B O U T  S T E P H E N  A .  S C H W A R T Z

S T E P H E N  A .  S C H W A R T Z   /   P I O N E E R  F I N A N C I A L  A T  N O R T H W E S T E R N  M U T U A L — P A R K  A V E N U E

E X P E R T I S E

$1B+
Assets Under  
Management

Financial planning,  
investment advisory,  

risk management and  
money management  

services

Professional  
Services Provided

Financial 
Services Experience

18
YEARS

  pioneer.financial           |        stephen.schwartz@nm.com            |        646-366-6700

  245 Park Ave., Suite 1800, New York, NY 10167P
H

O
T

O
: 

K
E

V
IN

 R
. 

L
U

C
H

E
T

T
A

, 
S

T
E

P
H

E
N

 A
. 

S
C

H
W

A
R

T
Z

, 
J

A
M

E
S

 L
. 

D
IN

A
R

D
O

, 
P

A
U

L
 D

. 
T

O
R

T
O

R
E

L
L

A

Pioneer_WOR53.indd   103 11/6/18   4:59 PM



R E P R I N T E D  F R O M

W O R K  |  F I N A N C E  |  L I F E

Pioneer Financial at Northwestern Mutual – Park Avenue is featured in Worth® 2018 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing 
in this section have completed questionnaires, have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section. 
The information contained herein is for informational purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently reviewed, 
the accuracy or completeness of this information is not guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be responsible for 
the performance, acts or omissions of any such advisor. It should not be assumed that the past performance of any advisors featured in this special section will equal or be an indicator of future  
performance. Worth®, a publication of the Worth Group LLC, is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or particular 
investments. Those seeking specific investment advice should consider a qualified and licensed investment professional. Worth® is a registered trademark of the Worth Group LLC.

Stephen A. Schwartz, CFP®, AEP® 
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Pioneer Financial at Northwestern Mutual – Park Avenue
245 Park Ave., Suite 1800

New York, NY 10167
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